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Meet Shelley Hess. Wife. Mother. 
Direct Selling Representative.

Direct Selling. 16 Million Strong.

www.directselling411.com

After staying home for 10 years to raise her two boys, Shelley decided to go back to work. But she wanted more flexibility than her old job could offer.

She fell in love with the products sold by a direct selling company and decided to sign up as one of the company’s independent representatives.  
Now she works when she wants and has made enough money to take her family on two vacations. Millions of people like Shelley enjoy the flexibility 
and extra income that direct selling can offer. 

For the 200+ member companies of the Direct Selling Association, membership means a commitment to the highest standards in business when 
interacting with independent sellers like Shelley and the millions of satisfied direct selling customers. Find out more about direct selling and 
these exceptional companies at www.directselling411.com.
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Why You 
Should Be an  
Entrepreneur

Every new parent asks himself or herself why children don’t 
come with a manual. The same holds true for entrepreneurship. 

If someone penned all the challenges you’d face in this brave 
new world—the sleepless nights, the messes cleaned up, the tears 

shed—few would think the benefits outweigh the labor. 
That’s right; no one ever said entrepreneurship was easy. 
But with entrepreneurship comes effort. Effort flourishes with passion. 

Passion makes work feel like pleasure. Pleasure is the gratification that 
you’ve worked hard to create something real, important and lasting. And 
that cycle is one of the many reasons why entrepreneurship remains an 
enduring ideal in this country. 

“The direct selling business model can level the playing field and close 
the gap between the haves and have-nots,” says Ray Chambers, world-
renowned entrepreneur, philanthropist and one of Time magazine’s 100 
Most Influential People. When the economy is uncertain, there’s no better 

by K. Shelby Skrhak 

Reasons
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time to create a job for yourself by starting your own 
business. Not sure it’s for you? Consider this. 

You were born to be an entrepreneur, not an employee, 
says motivational speaker Stedman Graham, author of 
the New York Times best seller You Can Make It Happen. 
“At no other time in history has there been a better 
opportunity for people to create or retain ownership of 
their lives,” he says. “Our nation and its communities 
need more entrepreneurs. Entrepreneurialism is not only 
a pathway to autonomy and financial independence, but 
also has a macro-level impact on community development 
and economic growth, providing sources of employment 
and higher living standards.” Perhaps there is no easier 
way to embrace entrepreneurship than direct selling. 

1.   Job Security 
only a generation or two ago, 
going into business for yourself 
was considered risky, and the 
safest route was to get a good 
job in a large firm. “That’s what 
my ‘poor dad’ taught me,” says 
Rich Dad Poor Dad author 
Robert Kiyosaki. “now, working 
for a traditional corporation has 
become the risky option.” 
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2.  Make More Money 
A u.S. Federal Reserve survey 
shows the average household 
net worth for entrepreneurs is 
five-times more than that of the 
traditionally employed. What 
that means in this economy is 
business owners are five-times 
more likely to come out of the 
recession in the black because 
they created income in their 
own businesses. 

3.  Freedom 
When you are your own boss, 
you get to choose when you 
work, how you work and with 
whom you work. best-selling 
author, radio host and wealth 
expert Dave Ramsey puts it 
this way: “There’s been a lot 
of doom and gloom in the 

media this year. The truth is, 
many people were laid off from 
jobs they hated anyway. Many 
people, instead of sitting home 
and sulking, have used the 
freedom to think about what 
they really want to do when they 
grow up. You have ideas—go 
do it!”

4.  Discover Your Hidden 
Potential 
“Entrepreneurship is business’s 
beating heart,” says Virgin 
mogul Richard branson. 
“Entrepreneurship isn’t about 
capital; it’s about ideas. 
Entrepreneurship is also about 
excellence. not excellence 
measured in awards or other 
people’s approval, but the sort 
that one achieves for oneself by 
exploring what the world has 
to offer.” 

5.  A Second Career 
The nation’s 78 million baby 
boomers are just starting 
to reach retirement age, yet 
they’re realizing that they can’t 
afford to retire. What’s more, 
they don’t want to. Dr. Mary 
Furlong, author of Turning Silver 
into Gold, says, “boomers are 

looking for ways to give back. 
They are taking the reins of 
their own futures and redefining 
their lives. They want work that 
reflects their values and identity; 
they want to make a difference.” 
A landmark study by MetLife 
Foundation and civic Ventures 
found that 50 percent of 
Americans in their 50s and 60s 
want to do work “that matters.” 

6.  You’re Sharing, Not Selling 
“It turns out [direct selling] may 
be the best way to sell goods 
in the developing world where 
people listen to testimonials—
not advertisements and retail 
sales people,” Jim cramer told 
his audience. 

7.  A Life of Greater Impact 
“When you’re in business for 
yourself, you write your own 
history, you write your own 
success story, you write your 
own legacy and most important, 
you write your own paycheck,” 
says Jeffrey Gitomer, best-
selling author of Little Red Book 
of Selling. “being in business 
for yourself gives you the 
opportunity to work your heart 
out for something you love.” 
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The New Netw rk 
Marketing
by K. Shelby Skrhak

Today’s network marketing mantra is—Online. In touch. On my 
way. With iPhones, iPads, apps and Android, people have never 
been so technologically poised to do business anytime, anyplace. 
Send e-vites with details of your next MonaVie party. Post to 
Facebook your latest, svelte-looking photos from your Body by Vi 
Challenge. Pull out your iPad to show a prospect what your ACN 
business is all about. Network marketing by definition is a social 

business, and the explosion of social networking has made it easier 
than ever.

Once you choose the company you want to work for, your network 
marketing business can be up and running in no time. For the 
aspiring entrepreneur, it’s a low-cost investment—essentially 
a business in a box. The best part is that you don’t have to be a 
salesperson. Sell what you like. Share the opportunity with others.

continued on page 12
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www.USANA.com

Used to be, back in the old days of kings and queens and empires  
   and sailing the ocean blue, gold was the ultimate standard. 
  It was precious. It was unique. It was a sign of prestige. 
   If you had gold, you had it made.

Excellence without limits. 

That’s The USANA Standard. 

That’s the new standard.

But things change. 
   Now, you find gold chains around the necks of pawnshop owners.  
  The gold standard? Long gone. 

No matter. 
 Because for USANA Health Sciences, the gold standard has never been enough. 
  We decided to make our own standard—a more impressive one.

Dr. Myron Wentz receives the

for Outstanding Achievement  
in the Life Sciences, 2007
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It’s not a brand-new concept, because direct selling has been 
around for ages. But make no mistake: This isn’t your father’s 
network marketing company.

In 2010, direct selling companies generated more than 
$125 billion in revenue in 150 countries, through more than 
75 million people. Today, an endless variety of products are 
distributed using the direct selling business model, including 
vitamins, weight-loss aids, cleaning products, clothing, jewelry, 
home décor, cookware, legal insurance, travel services, financial 
products, books, toys, educational and motivational products… 
and the list goes on. If you have an interest in a particular area, 
chances are there’s a direct selling company that offers products 
or services in that category.

Rather than paying for massive advertising efforts and retail 
outlets, direct selling companies rely on an independent sales 
force to spread the word about them and their products. Many 
companies have added social media, print and broadcast 
advertising campaigns, but most advertising is done person to 
person, face to face… or Facebook to Facebook.

So, with network marketing, the old objection to becoming 
a salesperson is largely gone, because today’s most financially 
successful network marketers will tell you it’s not selling. 
It’s sharing.

In the last five years, with the growing popularity of social 
media, the notion of social selling has changed dramatically. 

4 reasons to Consider a Direct 
selling Business

•  Save Time and Money—As an independent 
business owner, purchase the products you love 
at discounts and operate your business from 
home.

•  Expand Your Network—Direct selling introduces 
you to thousands of like-minded individuals 
who value entrepreneurship and personal 
development.

•  Be Recognized and Rewarded for 
Achievement—It’s not every day that an adult 
receives praise for an effort well done, but direct 
selling companies recognize and reward their 
independent business owners through bonuses, 
trips and prizes.

•  Build Income—The direct selling compensation 
model helps create a growing income beyond 
your efforts by leveraging passive income.

success.com/symposium

January 14th, 2012
Long Beach Convention Center

Long Beach, California

Get the Competitive Advantage 
in Business and in Life

Tickets open to independent business 
owners, entrepreneurial enthusiasts 

and leaders worldwide soon.

Limited Seating Available!
Sign up today and receive a  

free gift with registration.

HOSTED BY
DARREN HARDY

Publisher, SUCCESS Magazine
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For starters, social media has 
greatly increased the scale 
and geographic reach of our 
relationship networks. Whereas 
a decade ago, your social circle 
may have been limited to the 
people you talked with every 
day, today social circles have 
widened to encompass those with 
whom we maintain some degree of 
contact via peer networks.

Maybe you haven’t called your college 
roommate in months, but you know via 
Facebook that he and his wife just had a little 
girl, they’re moving to Denver and he’s looking 
for a new job. You’re not as out of touch as you 
think; you know what your family and friends 
are doing and they want to hear about you, too.

Social media is all about building 
relationships, and that’s really, at its core, what 
the network marketing industry is about. 
Through these online communities, we can now 
reconnect with people we would never have had 
access to before and get to know them in a way 
that’s honest and real.

Referrals are everywhere on the Internet. 
In fact, the Internet is nothing more than 
a web of referrals. Every Facebook ‘like’ or 
link to another website is a recommendation, 
every positive tweet on your product, a free 
testimonial. Word-of-mouth is probably the 
most powerful form of advertising and now is 
the best time to take advantage.

While in-the-moment companies like 
Groupon and LivingSocial use social media and 
word-of-mouth as a powerful marketing tool, 
they see the results go to their bottom lines. 
Rich Dad Poor Dad author Robert Kiyosaki 

says that’s what is unique about 
network marketing. Profits are 

paid to the order of you. “The 
profits generated don’t end up 
supporting big ad agencies or 
large companies, but instead 
end up in the pockets of you 
and your friends,” he says. 

“It’s not as much about selling as it is 
building a network of trusted people and an 
asset for you and your family.”

And the best part of network marketing? 
Sure, the money’s nice and the thrill of 
entrepreneurship is a great motivator. But 
what network marketing companies will share 
with you can change your life, and that’s not 
an exaggeration.

The training, personal development, goal-
setting, confidence building and motivation 
you’ll get are second to none. Network 
marketers feed their minds good stuff. Go 
to direct selling conventions and hear best-
selling authors such as John Maxwell tell 
you what you’re doing right with your life 
and how to make it even better. Sit in a room 
with thousands of other goal-motivated 
individuals and feel the excitement that 
comes from being part of a great team. Read a 
personal-development book that inspires you 
so that you go out and buy 10 more copies for 
friends, so they can experience the same ‘a-ha’ 
moment that you did.

Ultimately, when you’re making money, 
networking with others, improving yourself 
and taking control of your life, a network 
marketing business can make traditional 
employment pale by comparison—and look so 
20th century. 

With iPhones, iPads, apps 
and Android, people have 
never been so technologically 
poised to do business 
anytime, anyplace.
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facebook.com/Herbalife

$2.7 billion net sales in 2010.
Seven consecutive quarters of double- 
digit net sales growth (Q4 ‘09 – Q2 ‘11). 
NYSE:  HLF

$2.7 BILLION
NET SALES

Herbalife® products are sold exclusively  
through a network of 2.3 million  
Herbalife Independent Distributors  
in more than 75 countries. 

2.3 MILLION
DISTRIBUTORS

Used by more than 100  
Herbalife-sponsored teams and  
athletes around the world, including  
LA Galaxy and FC Barcelona.

100+ TEAMS 
AND ATHLETES

Herbalife® protein shakes and nutrition 
products are based on proven science to 
help you lead a healthy, active life.

The Herbalife Family Foundation helps 
support more than 65 children’s charity 
programs around the world.

THE BEST
NUTRITION

THE BIggEST
HEART

Nutrition for a better life.
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